
ROBIN CROW
  CEO, Entrepreneur, Author, Speaker 

Kick-start your next event with a high-octane presentation that will 
be the highlight of your conference. Robin’s expertise on leadership, 
change management and customer service will energize your audience 
to achieve higher levels of performance and profitability.



EVOLVE OR DIE
Three Mission Critical Functions Guaranteed to Increase 
Your Performance and Profitability. 

Businesses that adapt the fastest to change are the ones most likely to 
prosper. In this presentation Robin Crow will share with you the three 
Mission-Critical-Functions that will dramatically increase your ability to 
revitalize your business.

Business growth cannot be sustained if it remains in its present form. 
Achieving higher levels of efficiency, excellence, and profitability has never 
been more challenging. In this keynote Robin lays out a practical series 
of proven tools and real-world techniques to help you successfully  
navigate your business to long-term sustainability and greater profitabil-
ity. In this high energy keynote Robin clearly demonstrates how today’s 
businesses and organizations must position themselves to be constant 
innovators; able to adapt to and embrace change, successfully navigating  
the constantly evolving business landscape.

In this session attendee’s will learn:
• How to reenergize your sense of drive and 
 commitment.
• Recognize your inherent resources and strengths.
• Enjoy and inspire greater confidence, passion  
 and drive to succeed.
• How to achieve crystal-clear focus and direction.
• The three keys to creating a culture of passion 
  with both colleagues and clients.

Participants will come away with practical advice 
they can put to work immediately that will help 
create more efficient organizations and processes 
– and more profitable results.

KEYNOTE PRESENTATION



The 21st century will reward top performers who are committed to deliv-
ering a superior product and creating added value for their customers. 
The business landscape is changing every day, and to be consistently 
successful, you need every competitive advantage possible.

This breakout session is excellent for any entrepreneur or business who 
is ready to step up to the challenge of taking his or her company to 
the “next level.” No abstract theories here, only street-smart advice from 
someone who has spent decades in the trenches. As an entrepreneur 
and business owner for over 30 years, Robin Crow has gained a deep 
reservoir of experience in multiple business sectors. In this highly interac-
tive session, Robin will be sharing critical factors for achieving sustained 
growth. In a dynamic two-way conversation with your group, Robin of-
fers practical solutions to meet the challenges they’re facing right here, 
right now.

In this breakout session you’ll learn:
• Three strategies to help you stay one step ahead of the competition. 
• How to stay focused on growth and profitability in an environment  
 of chaos. 
• How to eliminate time and productivity wasters, enabling you to stay 
  focused on your mission critical functions.  
• The four keys to a culture of innovation. 
• How to adapt to a changing global economy.  

Your attendees will leave this interactive presentation inspired and better 
equipped to adapt to the changes necessary to grow their businesses.

BIG IDEAS FOR 
SMALL BUSINESS GROWTH
What Works What Doesn’t and Why

BREAKOUT SESSION



BIOGRAPHY
Robin Crow’s journey as an author, speaker, entrepreneur and CEO is an 
American success story. As a business leader, for over 30 years, Robin has 
gained a deep reservoir of experience in multiple business sectors.

He is the CEO of Dark Horse Recording, a scenic four-studio complex he 
built from the ground up. Now in its 23rd year, Dark Horse has attracted 
some of the most celebrated artists in the world, such as Taylor Swift, 
Keith Urban, Tim McGraw, Jewel, Matchbox Twenty and countless others.

In 2010, Crow founded Dark Horse Institute (DHI), an accredited, for-prof-
it academy to teach Audio Engineering, Film Production and Music Busi-
ness to young entrepreneurs. The programs have experienced explosive 
growth while offering dramatic solutions to the challenges faced by tra-
ditional schools. DHI accelerates the learning process in an affordable, 
experiential learning environment, and in the process is changing the way 
education is conducted. Their goal is to create the most compelling edu-
cational model of the 21st century.

As an author and speaker Robin has directly impacted the lives of millions 
with his best-selling books, CDs, audio programs, and public speaking 
engagements. He has given over 2,200 presentations to a wide range of 
corporate and business audiences. His best-selling books include Evolve 
or Die, Rock Solid Leadership, and Jump and the Net Will Appear. Robin 
divides his time living in both Tennessee and Colorado.



“Robin’s keynote presentation at the Cordage Institute’s Annual 2016 

Conference was absolutely outstanding! The content was timely, rele-

vant, and compelling, plus, his delivery style was fresh and unique ….”

Peter M. Lance
Executive Director, Cordage Institute 

“To simply say Great Job, Excellent, or Home Run seems rather trite. 

You were absolutely outstanding!  You helped create an environment 

that caused our meeting to be Unbelievable!”

Mark Jones
Million Dollar Round Table 

“Your keynote was superb! The music after each motivational piece was 

a great way to reflect on your message.”

Rex D. Huffman
President, Gibbs & Register, Inc.

“Robin, your message hit home for everyone, we all forget to focus on 

our beliefs, priorities, and true passions. You brought it all back to us, 

thank you for making a difference.”

Lise Bujold, CMM

Vice President, Promotional Products Association of Canada, Inc.

What Meeting Planners Are Saying
“Robin Crow was FAN-TAS-TIC! He truly understood the challenges 

facing our industry at this time, and we loved the way he incorporat-

ed our key themes and takeaways into his leadership presentation.” 

Steven Fischer, CRB, CRS
President – Georgia Association of Realtors

“I have been a meeting planner for 13 years and hired many speakers. 

What kind of speaker is ever asked for an encore? After three standing 

ovations and the encore, it’s clear Robin´s blend of inspiration and enter-

tainment was a great combination.”

Gregory B. Anderson
Director, Crown Council, Inc.

“It was a delight having you as our keynote speaker. Our attendees  

commented on how impressed they were …..” 

Joy Wierwille, CMP
Meetings and Events Planner - CO Association of REALTORS

“We all walked away inspired by your customer focus and your willingness 

to share with us how we can make a difference.”

Janet Cheek
VP Operations of Outpatient Imaging Affiliates, LLC.



“Our attendees left on an emotional and educational high! What a  

perfect way to begin the year, you have exceeded my expectations!”

Susan Fenner, PhD
International Association of Administrative Professionals

“You were fantastic!  Your presentation was the exact balance of edu-

cation, entertainment, and energy that I was looking for. You have my 

heartfelt gratitude for helping make this our best convention ever!”

John Graden
CEO, National Association of Professional Martial Arts 

“…you lifted them up and gave a new perspective on the opportunities 

waiting for them. Your desire to succeed for our group was obvious from 

the first conversation until the last…”

Todd W. Thomas
Managing Director - Institute of Door Dealer Education and Accreditation 

“Thank you so much for your exceptional presentation, as the Opening 

General Session speaker, you really got our attendees thinking. A great 

job starting our convention off on the right foot! ”

Wendy J. Ruud
Vice President of Independent Community Banks of North Dakota

“…by delivering a presentation that was fresh, inspirational, and high 

energy. Robin’s story will truly capture your audience.”

Alexis Roe
Edward Jones 

“…your upbeat, calming, and life-affirming presentation was the balm 

needed to remind them that they are not alone and that with vision 

and perseverance, the outcome will be positive.”

Victoria Wheeler
Director of Meetings - Material Handling Industry of America

“…rarely have we ever brought back someone twice. You were great! 

Your presentation was fresh, unexpected, and our attendees loved it.”

Fabrizio Mancini
President, Parker College of Chiropractic

“His topics are dynamic and leave the audience with great ideas that they 

can take and put into personal and/or business use. He delivers what he 

promises!” 

Jamie Amaral
Senior Director - Sales and Marketing of Outpatient Imaging Affiliates



PARTIAL CLIENT LIST


